CURRICULUM VITAE

SHAIK ISMAIL

E-mail: miz40@yahoo.com
Contact: +971557130315
ABUDHABI, UAE

OBJECTIVE
Seeking a position with a standard company that will allow me to apply and enhance my skills of
being a Sales executive. In addition, | am eager to contribute my creativity and hard work towards

the success of your company and to the growth of the fast-developing field.

ACADEMIC QUALIFICATION

e Bachelor of Computers - Kakatiya Open College and University (Warangal, Telangana India — 2011)
e Intermediate Level - Shadan Jr College (Hyderabad, Telangana India — 2008)
e SIC - St. Gabriel High School, Hyderabad India- 2006

PERSONAL PROFILE

Pleasing personality and good communication skills.

Hard-working, sincere, friendly and cooperative.

Strong rapport with customers.

Able to work under pressure to meet deadline with ease and efficiency.
Flexibility to work effectively in changing environment.

Able to maintain productivity in a fast-paced environment.

Good cultural awareness and keen on learning about new cultures.

TECHNICAL SKILLS

e MS Office (MS WORD, EXCEL and POWERPOINT)
e Good knowledge in Photoshop
e Internet and Browsing

WORK EXPERIENCE

1. Company: Huawei Device Hong Kong Co Ltd, UAE
Date: March 2023 — Till Now
Position: Sales Merchandiser (Huawei Laptops and Tablets)

2. Company: HP — Jumbo Management, UAE
Date: From July 2018 — January 2023
Position: Sales Merchandiser (HP Laptops, Printer and Accessories)

3. Company: MAJID AL FUTTAIM — CARREFOUR (AL SAQR BRANCH, Abu Dhabi — UAE)
Date: From May 2016 to June 2018
Position: Salesman


mailto:miz40@yahoo.com

ROLES RESPONSIBILITIES

Welcome to the customers by greeting them offering them assistance.

Including Presenting, promoting and selling HP products (laptop, printer and accessories)
Establishing, developing and maintaining positive business and customer relationships.
Focus on promotion products and give proper demonstration to sale out.

Directs customers by escorting them to racks and counters suggesting items.

Advises customers as per your requirements.

Helps customer make selections by building customer confidence; offering suggestions and
opinions

Highlights properly all the promotion products to make customer easy.

Processes payments by totaling purchases processing checks, cash, and store or other credit cards
Contributes to team effort by accomplishing related results as needed

Focus on achieving weekly and monthly target from the company and store.

Company: BIG C MOBILES PRIVATE LTD (Hyderabad — India)
Date: January 2014 to April 2016
Position: Assistant Manager

Company: UNIVERCELL MOBILES PRIVATE LTD (Hyderabad - India)
Date: April 2011 to December 2013
Position: Sales Executive

ROLES RESPONSIBILITIES

Working under the higher management taking care and responsibility of sales and target.

Handling the under management l.e. Team Leader and Executive along with Account &
Management for customer and company for best results.

Maintaining the Schedule of Team Leaders, Executives for performing their shifting and duties,
customer service and New market strategies for sales under manager.

Solving customer problem under manager and taking care of sales and Accounts along with higher
management.

PERSONAL PROFILE

Name . SHAIK ISMAIL

Date of Birth : 01-11-1987

Nationality : Indian

Languages Known : Hindi, Telugu, English and Urdu
Place of interest : Marketing / Sales/Management
Passport no : V-2887599

Declaration:

| hereby declare that all the information’s given above are true to the best of my knowledge & belief.

SHAIK ISMAIL



