
 

 

 

  

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

  

 

 

 

 

 

 
 

 

ATHAR AHMED 
 
 

 

 

Mobile 
+971 50 569 9080 

 

Email  
athar_star1@yahoo.co.in 

 

LinkedIn 
https://www.linkedin.com/in/athar-

ahmed-601184218 
 

Address 
Dubai, UAE 

 
 

SKILLS 
 

• Sales Strategy Development 
• Customer Relationship Management 
• Lead Generation 
• Negotiation and Closing Deals 
• Product Knowledge 
• Market and Research and Analysis 
• Budget Management 
• Leadership and Motivation 
• Communication 
• Problem-Solving 
• Customer Service 
• Sales Target Achievements 
• Inventory Management 
• Time Management 
• Merchandising 
• Attention to Detail 
• Team Collaboration 
• Adaptability 

 
 

PERSONAL INFO 
 

 

• Nationality  : Indian 
• Marital Status : Married 
• Visa Status               : Residence. 

 

 
 

 

 
 

To obtain a challenging position that will allow me to grow professionally and a chance to use my knowledge 
and skills. I intend to be a valuable contributing factor to the company and eventually equip myself for a 
bigger and more challenging responsibility. 

 
 
 
 

 
 
 

SALES CUM MARKETING MANAGER    Mar 2024 - Till Date  
Dinkids Furniture L.L.C, Dubai, UAE. 
 

 Developed and managed comprehensive sales and marketing strategies to promote children’s 
furniture, increasing overall brand awareness. 

 Led a cross-functional team of sales and marketing professionals, fostering collaboration to meet 
business objectives. 

 Conducted extensive market research to understand customer needs, competitor activities, and 
emerging trends in the furniture industry. 

 Built and maintained relationships with key retail partners and distributors to ensure optimal product 
placement and availability. 

 Launched digital marketing initiatives across various platforms, including social media and email, to 
engage customers and promote new collections. 

 Coordinated in-store promotions, trade shows, and exhibitions to highlight product offerings and 
attract potential clients. 
 

RETAIL SUPERVISOR     May 2023 - Feb 2024  
Trigon Furniture L.L.C, Dubai, UAE. 
 

 Assisted customers in selecting furniture that meets their needs and preferences, ensuring a 
personalized shopping experience. 

 Provided in-depth product knowledge, including materials, design, and customization options. 
 Met and exceeded sales targets by employing effective upselling and cross-selling techniques. 
 Managed product displays and showroom layouts, ensuring an attractive and organized environment 

for customers. 
 Processed transactions accurately using POS systems and handled customer inquiries or concerns 

professionally. 
 Coordinated with the inventory team to ensure stock availability and timely replenishment of 

showroom items. 
 

STORE IN CHARGE      Jun 2021 - Apr 2023 
Laavish Living Furniture, Bangalore, India. 
 

 Responsible for Furniture Sales. 
 System and pricing updates. 
 Preparing monthly sales reports. 
 Arranging deliveries. 
 Monthly Audit both for warehouse and store. 
 Follow ups. 

 

STORE IN CHARGE     Apr 2018 - Mar 2021 
Natuzzi Editions (Italian Luxury Furniture), Bangalore, India. 
 

 Managed all store operations, ensuring smooth day-to-day functioning in a high-end furniture retail 
environment. 

 Led a team of sales associates, providing training on luxury furniture products, customer service 
techniques, and sales strategies. 

 Ensured the showroom presented a luxurious and welcoming atmosphere, with attention to visual 
merchandising and product display. 

 Engaged with high-end clients, offering personalized service to understand their furniture needs and 
deliver tailored solutions. 

 Managed inventory levels, coordinating with suppliers to ensure the availability of key product lines 
and exclusive collections. 

 Monitored sales targets, providing regular reports to senior management and strategizing to meet 
store revenue goals. 

 Organized special events and promotions, working closely with marketing teams to attract luxury 
customers. 

 

CAREER OBJECTIVE  

PROFESSIONAL EXPERIENCE   
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SALES MANAGER (Car Accessories)    May 2015 - Mar 2018  
Bangalore Motors Pvt Ltd (Volkswagen Dealership), Bangalore, India. 
 

 Responsible for accessories sales and stock handling. 
 Arranging the fitment of accessories for new delivery vehicles. 
 Resolving the customer's concern relating to the accessories. 
 Educating sales consultants on the arrival of new accessories. 
 Conducting stock audit every month, (Accessories in charge for 2 showrooms & stockyard). 

 

SALES COORDINATOR     Jan 2012 - Oct 2014  
Super Video Games, Dubai, UAE. 
 

 Responsible for tele sales. 
 Handling calls. 
 Updating and reporting job details. 
 Receive and file incoming letters and documents 
 Ordering & maintaining stationery and equipment supplies. 
 General correspondence. 

 

 
 
 
 

 MS Office Automation 
NICT Bangalore, India. 
 

 Higher Secondary 
Bangalore, India. 

 
 
 
 

I hereby declare that the above statements are true and correct as best of my knowledge and belief, I hope 
that above written will suit to your requirement. 
 
 

ATHAR AHMED 
 

ACADEMIC CREDENTIALS  

DECLARATION  

 

 

LANGUAGES 
 

• English 
• Hindi 
• Kannada 
• Tamil 

 
 


